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 2012 Clinic Description
GC America, Mississippi Room, Saturday, February 25, 2012, ALL DAY (access to room begins at 12:01am on Saturday and ends 11:59pm Saturday)
……………………………………………………………………………………………………………

LMT heavily promotes your clinic program(s) beginning in early November; please do your best to complete and return this form by Monday, October 3rd to Beth LaPorta, Beth@LMTmag.com. Use a separate copy of this word document for each clinic you are presenting.

	1.) Clinic times: If your clinic time does not exactly correspond to your room rental hours, indicate precise start and end times for each program. If you’re presenting multiple programs within the time of your room rental, be sure to allow time for one group to leave and another to settle in.


	2.) Program Title:
Luke Kahng, CDT                                           9:00am - 10:30am 

Porcelain Fused to Titanium Implants A-Z

Learn how to solve technique sensitivity issues and compare the cost of this material vs. metal. With an ADA specified insurance code in place, why would we not explore this option’s viability for our clients? 

With the high cost of gold, we in the dental industry have all been looking for an alternative to the standard PFM restoration. Nobody likes the uncertainty that a shifting market causes, but what can we do?

Luke Kahng will discuss one of his lab’s solutions: Titanium. From single to full arch restorations to hybrid bars, he will illustrate, through power point, over thirty different patient titanium cases demonstrating his technique for custom shade matching to full mouth implant cases.

Learning Objectives:

1.) How to best utilize porcelain fused to titanium

2.) Avoiding bonding, cracking and co-efficiency issues

3.) How can we mimic natural tissue color and shape with pink porcelain

4.) Screw retained or Cement retained: why, when and where?

5.) All on 4 Denture vs. Ceramic

6.) Effectively creating cosmetic color

7.) In office custom shading techniques with TruMatch shade guide tabs



Joshua Polansky                                          11:00am - 12:30pm 

Finding Your Voice and Helping Others Find Theirs

This lecture will help the dental laboratory technician to define his role on the dental team.  In order for the technician to achieve fulfillment in dentistry he must become a respected member of the team.  This requires him to be involved at a level that is not business as usual in dentistry today. The lecture will attempt to explain why it is essential to have technician involvement and how it can be done through communication and photography.
The technician will gain the respect of the doctor, his staff and his patients.  Ultimately he will become more fulfilled in this wonderful field.

Pinhas Adar, CDT, MDT                             1:30pm - 3:00pm 
“The new esthetic concepts and possibilities”

“THE SLIGHT EDGE”
Effective communication is a primary skill in any business endeavor, and never more important than in the practice of esthetic dentistry. This presentation will address more effective methods of communicating esthetic smile design solutions through Trial Smiles and temporary restorations.  In addition, the follow-up process of selecting the best all-ceramic system for that individual patient in your chair will be discussed in detail. Patient management for esthetic therapy will also be outlined along practice management pearls to enhance your effectiveness and profit.

This presentation will cover:

·
All Ceramic Crown Systems --- Assessing and simplifying the mysteries

·
Communication --- Laboratory, clinician and patient confusion unscrambled for predictable results

·
Combined cases ---crowns, veneers and implants

·
How to increase esthetic dentistry services and products.

·
How to isolate, identify and manage your #1 asset - Your “Little Voice” and build powerful and lasting confidence in developing your esthetic practice.


Gilbert Young, CDT                                       3:30pm - 5:00pm
“The Functional and Esthetic Blueprint”

The Key Elements for Predictable Success
A beautiful smile is magic… creating one is not.

In spite of all the new technology and materials available today, managing and restoring large cases still dependent on a step by step system for predictable results. All too often, neither dentist or dental ceramist fully understand what is required of each other and much time and patient confidence is lost at the time of seating. There is nothing worse for a dental ceramist than working on a case without knowing if its really going to work in the mouth. An overview of the elements of design and predictability that both dentist and dental ceramist control will help and enlighten the audience on this difficult subject. 

Participant will learn:

a- The importance of the intra-oral mock as a communication tool.

b- Fine tuning the design and function of anterior restorations. 

c- How to manage color and brightness with the “esthetic framework technique”


	3.) Did you register your clinic and clinician with the National Board of Certification?*?  YES  NO
If yes, specify type of credits and number of hours:

	Type

___ Professional Development CDT credits

___ Scientific CDT credits




___ Infection Control CDT credits

___ AGD credits


___ RG credits​​​​​​​​​​​​​​​​​​



	Number of Hours

___


___




___ 

___


___

	*It is your responsibility to obtain approval to offer continuing education credits for your program(s). Please contact the NBC to make sure your clinic is approved for the above checked clinics.

	4.) Is there an admission fee?   Yes   No        If yes, please indicate fee  $


	5.) Brief description of clinic content/format (approximately 50 words):
(Please note: if you submit more than 50 words, your description will be edited by LMT)

See Above


	6.) List Clinician(s) name, title and bio below (50 word maximum):

(please include a high resolution photo when returning this form)

See above


	8.) Clinician Email Address. For the first time ever, clinicians have the opportunity to interact with potential clinic attendees online via The BRIDGE, LMT’s virtual LAB DAY 24/7. The clinician’s own email address is needed to make this possible. Please  provide it here:
luke@lsk121.com
jpol623@gmail.com
pinhasadar@mac.com
young5825@sbcglobal.net


	8.) Is pre-registration required?   Yes   No



	9.) Phone number our readers can call for more details or to pre-register (with contact name and extension if necessary)

 Lisa Gorrence 800-323-7063ext. 3085


	10.) Your contact information in case LMT has any questions about your clinic description:



	Name: Dan Boskocevic

	Phone Number: 800-323-7063 ext. 3012

	E-mail: dan_boskocevic@gcamerica.com


	Questions? Call Beth LaPorta at 203-459-2888 or e-mail Beth@lmtmag.com.


